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CTPATETMYECKASI IEHHOCTH B2B OTHOIIIEHUMI
KAK CYHIHOCTD YIIPABJIEHUA
HENOYKON CO3JAHUA IEHHOCTH

P. I. Ilo:xunaen
Boponescckuii zocyoapcmeentulil yHugepcumem

[Moctynuna B pepaxmmro 20 centsiops 2017 .

AHHOTAIUSL 8 CIAMbe PACCMAMPUBAETNCSL IBONIOYUSL YIPABGTEHUS Yenbl0 NOCABOK U YNPAGIEHUS Yenou-
KOU CO30anUsl CIOUMOCTU 8 KOHmMeKcme Mexchupmennvix omuoutenull. Ilpugedenvt 0CHOBHbIE NOOX00bL U
KOHYenyuu nocieoHux oecamuiemuil, 8 4YdCmHOCMU YNpagienue 63auMOOMHOWEHUAMU CO cmpamecuye-
ckumu nocmasugukamu. OCHO8HOE GHUMAHUE YOETeHO CIPAMe2udecKoll YeHHOCIU NAPMHEPO8, MeXAHUIMAM
coemecmuoeo co30anus yenHocmu. Ilpedcmasgnena nociedo8amenbHOCHb SMAanos npoyeccd Co8MeCnHo20
cozoanus yennocmu 6 B2B omnowenusx.

KuroueBble C10Ba: yeHHOCHb MeXHCHUPMEHHBIX OMHOULeHULL, YeNOYKA CO30AHUs YeHHOCIU, cmpamecuye-
cxas yeHHocmv B2B omHuowenuil.

Abstract: in the article is considered the evolution of supply chain management and value chain management
in the context of inter-firm relations. The main approaches and concepts of the last decades, in particular,
strategic supplier relationship management, are given. The focus is on the strategic value of partners,
mechanisms for joint creation of value. Sequence of stages the process of joint value creation in B2B rela-

tionships is presented.

Key words: value of inter-firm relationships, value chain, strategic value of B2B relationships.

BaxHOCTh yInpaBieHUs LEMOYKaMU CO3JaHUS
LEHHOCTH B IIPAaKTUKe OM3HECa HEYKJIOHHO BO3pacTa-
eT. DTO HaXOAWT OTPAKEHHUE M B TEOPETUUECKUX pa-
0otax. YnpaBieHHE IETIOYKaMU CO3AaHuUs LIEHHOCTH,
MOXKaTyH, CaMbIi MOMYNSIPHBIA 00BEKT aHaIu3a B
WCCIIEIOBAHUSX, CBS3aHHBIX C U3YYCHUEM MEXPHp-
MEHHBIX OTHOILICHH, COBMECTHOW pa3pabOTKON HO-
BBIX MPOIYKTOB, OOMEHOM 3HAHUSAMHU U JCSITEIHHO-
CTBbIO BUPTYaJIbHBIX MpeanpuaTuil. Takoe BHUMaHuE
€CTh CIIEZICTBHE BBICOKOW CIOKHOCTH BBIOOpA ydacT-
HUKOB IIEMHU U MOJEIHUPOBAHUS CTPYKTYpHI LIEMH, a
TaKX€ 3HAYUTEbHBIX YCUIIUH 110 KOOPAUHALINY B3aU-
MOACHCTBHUS (PUPM BIIOJIH BCEH IMETIOYKH CO3MAHUS
LIEHHOCTH.

VYhpapieHue HenoykaMu co34aHusl UEHHOCTH SIB-
JIIeTCs JIOTHYECKUM Pa3BUTHEM KOHIETIIUY yIIpaBie-
HUS HenssMu noctaBok. Jlo 1970-x rr. ienodka rmocra-
BOK BBICTyIaJla B KaY€CTBE TPAHCAKIMOHHON (yHK-
nuu, GOKyCUPYIOIIEHCs Ha CHUKEHUU CTOUMOCTHU
MTOCTaBOK U 00eCcreueHNH HEeTTPEPHIBHOCTH TTOCTABOK
(c yuyeToM HEOOXOIMMBIX CPOKOB, aCCOPTUMEHTA H
obrema noctaBok). Hedrsabie kpu3uce! 1970-x IT. 1
CBSI3aHHOE C POCTOM CTOMMOCTH O€H3MHA MOBHIIIEHUE
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U3JIEPIKEK, & TAKKE POCT KOHKYPEHI[MU 3aCTaBUJIN
KOMITAHUH M3MEHHUTH 3Ty TOUKY 3pPCHUs. YTpaBICHUC
MTOCTAaBKaMH TIPHOOPEIIO CTaTyC BaKHEHIIEH U3 ore-
paruBHBIX (DYHKIIHIA, OOJIee TOTO, IS psijia OTpaciei
CTaJI0 pacCMaTPUBATHCS KaK CTPATETHUeCKH 3HAUUMOe
JUTSI JKU3HECTIOCOOHOCTH OpraHu3aIuii.

B 1980-x rT. iio6anu3anusi, COCpe0TOYCHUE Ha
KJIFOUEBBIX KOMIICTCHIIMAX B IIEIH ITOCTABOK CO CBS-
3aHHBIMH BHYTPEHHUMH (MHCOPCUHTOBBIMH ) U BHEIII-
HUMH (2yTCOPCHHTOBBIMH) PEIICHISIMH, a TakK)Ke HO-
BbIC TEHJICHIIUU B MPOU3BOJICTBE (MIPEKIE BCETO Jie-
HEHTPATU3AIHS U POCT MeXK(PHUPMEHHBIX CETeH B3aMeH
BEPTUKAJIBHON MHTEIPAIIMH ) CTUMYJIUPOBAIIN ITPU3HA-
HUE BOXHOCTH Pa3BUTHS U YIIPABIICHHUS OTHOIICHUSMU
C TOCTaBIIMKAMH [JIs TIONYYEHUs] KOHKYPEHTHBIX
MIPEUMYIIECTB.

B kadectBe TOuKHM oTcueTa (IIycTh M JAOBOJBHO
YCIIOBHOM ) TEOPETHUECKHX PACCYHICHUH O IEHHOCTH
B B2B (business-to-business) KOHTEKCTE MOXKHO B3STh
paboty Maiikna Iloprepa «Konkypentnoe npenmy-
niectBo (1985 1) ¥ BBeIEHHOE MM TOHSTHE IICTTOYKU
co3manus neHHocTH» (value chain), kotropoe OBICTPO
MOJTYYHJIO MIPU3HAHKE U TIOMYJISIPHOCTh KaK B HAYYHOH
JTUTEeparype, Tak U B MpakTuke OnzHeca. OCHOBHAs
unes M. IToprepa COCTOUT B TOM, YTO CTENIEHb OLIEHKHU
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P. I [oorcuoaes

MIPOMYKTOB WJIM YCIYT MOKYHaTeJIIMU ONPEIENIAETCS
TEM, KaK BBIIIOJHSIOTCS ICHCTBHS, HEOOXOIUMBbIE JUIs
pa3paboTKH, MPOU3BOACTBA, BHIBEJCHUSA HA PBHIHOK,
[TOCTAaBKU U TOJICPKKN JTAHHOTO MPOAYKTa UIIH YCIIy-
ri. OH OTMeYal, 4TO [EeroYKa CO3aHusl HEHHOCTH —
9TO OCHOBHOM MpOIIecC OpraHu3aluu, KOTOPBIA COCTO-
UT U3 JIEBATH CTPATETUUECKH B3aUMOCBSI3aHHBIX BUJIOB
JEATETBHOCTH, OCYIECTBICHNE KOTOPBIX IOIpa3yMe-
BaeT OCHOBHBIC PACXOBl OpraHU3alMH, HO OZHOBpE-
MEHHO U co3gacT reHHocTh (puc. 1) [1].

OHaKO MOKHO OTMETHUTH, YTO 3/1€Ch LIeIOYKa
CO3J[aHUS [IEHHOCTH BBICTPAUBACTCS B PAMKaX OT/IEIb-
HOM KOMTIAHWY, U, XOTS BHELIHSIS U BHYTPEHHASA JIOTU-
CTHKA OTHECEHBI K OCHOBHBIM BHJAaM JEATEIbHOCTH,
B2B KOHTEKCT MpakTUYECKHU HE BBIABIIECH.

Koneuno, roBopst o value chain, Ham He yHUTH OT
npoOIeMbl IEPEBOA U BOCHPHUATHS aHINIOA3BIYHOTO
TepMHHA «valuey, KOTOPbII MOKET 03Ha4arh U «CTO-
UMOCTB» U «LeHHOCTR». Jlorrka M. [Toprepa Onuxe
K TPaKTOBAHHIO B KAUYECTBE «CTOUMOCTH, IPUHUMAS
BO BHUMaHHE JaHHOE UM orpeaenenne: « Konuenms
MPOMBIIIICHHOH HETIOYKH CO3J[aHusl LIEHHOCTH OTpa-
aeT J0OaBICHHYIO CTOMMOCTb, €CTECTBEHHYIO II0-
CIIEIOBATENHLHOCTD OTIepalyii ¥ CTaAni B LIENN II0CTa-
Bok» [1, p. 119]. OgHako mocnenyrone padboTsl B
JAHHOW 00JIaCTH JeNaji aKLEHT Ha Ka4yeCTBEHHBIX
aCIeKTaxX B3aMMOJICHCTBUS KOMIIAHWM, BEIyIIUX K
MOTEHIMATLHOMY OOPETCHHIO CIIELU(PUIECKUX YCTOM-
YUBBIX KOHKYPCHTHBIX MPEUMYILECTB U CTONb K€
creru(puIecKoil OTHOIIEHUECKON PEHTHI [CM., HAIIPH-
Mep, 2—4]. [ToaToMy Hcronb30BaHHEe TePMUHA «valuey»
B TPAKTOBKE «IIEHHOCTH» 000CHOBAHO U COOTBETCTBY-
€T paccMaTpuBacMOMY SIBJICHHUIO.

Kpome coOCTBEHHO TpyIHOCTEH MEpEBOia, €CTh
elne oJiHa, Pexke OTMeUaeMasl, CJII0KHOCTh U3MEPEHHS

neHHocTr. C TOUKH 3pEHUS KOMIIAHUH, PeaIu3yOIIeH
LIETIOYKY CO3[aHus IEHHOCTH, IEHHOCTb BBIPAYKAETCsl
B pOCTE MPOJIAX, MPUBJIECYCHUU HOBBIX KIUEHTOB M
MOBBIIEHNUHN JIOSJILHOCTH KJIIMEHTOB, a TaKXKe POCTE
yIOBJIETBOPEHHOCTH NOKynaresne. To ecTh IEHHOCTh
HUMECT, IIPEKIIC BCETO, IEHE)KHOE H3MEPEHHE, a YA0B-
JETBOPEHHOCTh TOKyHaTenei, Kak KaueCTBEHHBIH
I10KA3aTelb, IBIIETCS HE TOIBKO CIIOKHO U3MEPHUMBIM,
HO U 3aBHCHUT OT ()AKTOPOB, 3a4acCTyl0 HE CBA3aHHBIX
HAMpsIMYI0 ¢ TEXHUYECKUMH U [IPOYUMH XapaKTepu-
CTUKAMHU MPHOOpETaeMOi MPOAYKLUU (HAPUMED,
XOPOLIMM 00CITy)KHBAHUEM CO CTOPOHBI AUCTPUOYTO-
pa win >QPEeKTUBHON PEKIAMHON KaMITaHUEH).

Heo0x011MMO OTMETHTD, YTO MPAKTHKa OU3HEeca B
pasBUTHH MEK(PUPMEHHBIX OTHOLIEHHWH OIlepekala
TEOPETUICCKHUE MOJIEJIN 1 KOHIETIINY.

Emie B cepenune 1980-X IT. ONBIT TAKMX KOMITAHUH,
KakK Toyota u Benetton y6e)Z[I/ITeJ'IBHO I10Ka3aJI BBITOJIbI
pasButus nocraBumkoB. Komnanus Toyota, pemras
3aa4qy 00eCneyeHUs TOCTABOK IETAEH ¥ KOMILIEK-
Tyromux 6e3 Opaka B paMKax CHCTEMBI just-in-time
(ToyHO BOBpEMS), MepeaaBaja MOCTaBIIUKaM CBOM
OIILIT BO BHEJPEHUHU CUCTEMBI «OEpEXIMBOIO IIPOM3-
BozacTBay. COTPYIHUYECTBO TAKXKE MOAPA3yMEBAJIO
pa3BHUTHE TEXHOJIOTMYECKON 0a3bl MOCTABIIUKOB JUIs
COKpaIlleHHsI BpeMEHH Ha OCBOCHUE HOBBIX crieUpH-
Karuii MPOU3BOJMMON NMPONYKIUH U NEPEHANANKY
MPOU3BOJICTBEHHBIX JIMHUN. TanbsaHCKUN NPOU3BO-
JIATENB ONEKIbI KOMIIaHUsA Benetton B TOCTHKEHUU
CTpaTernyecKor LEeNH BBITYCKa YEThIPEX KOJUICKIMI
OIEK LI B TOJ (BMECTO OOIIETIPUHATHIX TOTAA IBYX
KOJUIEKLIUH «OCEHB-3UMaY U «BECHA-JIETO» ) TIEPECTPO-
Mja MPaKTHYECKU BCIO CBOIO JIEATEIBHOCTD, U OHHUM
W3 KJIIOYEBLIX M3MEHEHUM ObllTa HOBas IpakTHUKa pa-
60ThI ¢ nocrasimykamu. OIHOHN U3 TIEPBBIX KOMIIAHUI

-

WNudpactpykTypa KOMIaHUU

anaBneHue YCJIOBCUYCCKUMH pEeCypcaMu

PasButne TEXHOIOTHI

BcnomorarenbHbIe
BU/IBI IESATEIILHOCTH

MaTCpI/IaJILHO—TeXHI/I‘IeCKOC cHaOKeHUe

-

Buyr- |IIpousBox- | Bmemmnss | Mapke- Oo-
PEHHAA | CTBEHHBIE | JIOTUCTHKA TUHT CITyXKH-
JIOTUC- | IPOLIECCHI W TIpofia- | | BaHue

THKA KU
N—
~

OCHOBHBIC BHBI ICITEILHOCTH

Puc. 1. llenouka coznanus nennoctd M. IToprepa
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Cmpameeultecmﬂ YEeHHOoCMmb B2B omnowenutl kax CYUIHOCMb YynpaesieHus UEI’ZOIIKOL? coz0anus YyeHnocmu

Benetton nmokynana u GecriaTHO nepeiaBaia TeXHO-
JIOTUM 00pabOTKHU XJIONKA M MIEPCTH CBOWM IOCTAaB-
rKaM (IPeuMyIIECTBEHHO KOMITaHusIM u3 CeBepHO
Adpukn).

Pa3BuTHE MOCTABIIMKOB CETOJHS SIBJISETCS pac-
MPOCTPAHEHHOM MPAKTUKOW OU3HECA, 2 SMITUPUICCKUE
HCCIICZI0OBAHUSI TIOATBEPIKIAIOT, YTO TECHOE COTPY/IHH-
YeCTBO 3aKa34MKa M MOCTABIIHMKA B chepax JoIrocpou-
HOTO IUIAHUPOBAHUsI, pa3pabOTKU TEXHOJOTHU U
MIPOIYKTOB, KOOPMHAIINN OM3HEC-TTPOIIECCOB BEIET K
COBEpIIICHCTBOBAHUIO MTPOU3BOJICTBA U OOOIOHOMY
COKpAIIICHUIO pacxomoB [5].

Heckonbko mo3xe MosiBUIOCH MOHATHE «ICTIOYKH
crpoca» (demand chain), moapa3symeBaroliee, 4To
KoOTepupyromuecs GUpMbI MOTYT MOTYYaTh IPEUMY-
IecTBa OT OPUEHTAIMN Ha TOTPEOUTEIIST B ICTTOYKE
CO3MaHMsI IICHHOCTH [CM., Hampumep, 6—8], a Takxe
TTOHATHE «CETH CO3IaHMs MeHHOCTH» (value chain
network), kak 0oJjiee CIIOKHOU IIETIOYKH CO3JaHUs
LIEHHOCTH, TJIe Ha KaX/IOM €€ ITare MOKET HaXOUTh-
Cs1 pa3HOE YHUCIIO (hUpPM-TIapTHE-

U pa3paboToK, CAETaHHBIX HA ee OCHOBe. BTopoil — B
konnennusx ECR (Efficient Consumer Response —
3¢ (eKTUBHBIN OTKIIMK Ha 3allPOCHI MOTPEOUTENCH) U
monmernu CPFR (Collaborative Planning, Forecasting
and Replenishment — coBMecTHOE TUIaHMpPOBaHHUE,
MIPOTHO3MPOBaHHUE U TIOMOTHEHHE 3armacoB)’. OqHaKo
BITOCJICZICTBHA MUMEHHO Ba)XHOCTh MEX(PUPMEHHBIX
OTHOLLICHHUH HHUBEIMPOBAJAa CYLIHOCTHBIC PA3JINUMS
MEXJTY JIByMSI TIOJIXOJ[AMH.

JlornyeckuM MPOAOIIKCHUEM TEOPETHUECKHUX U
TIPUKIIAHBIX U3BICKAaHHUH CTAJIH MIOTIBITKA HHTETPUPO-
BaTh Pa3HbIC MOAXOJbI M THIIBI IIETIOYEK B €ITUHYIO
CHUHTETUYECKYIO MOJENb [cM., HanpuMmep, 12—-14], a
TaKXe CJearh aKIeHT Ha MPOIEcCce CO3/IaHus [IEHHO-
CTH TIyTE€M NpeoOpa3oBaHUs M3HAYAIBHOH MOJEIH
M. TToptepa. B kauecTBe 0OIHOTO U3 MPUMEPOB TAKUX
npeoOpa3oBaHUil MOYKHO MTPUBECTH MOIMYISIPHYIO MO-
nenb JIx. J1as (puc. 2) [15].

B nieinom MoxHO ckazarb, uTo B 1990-X IT., B CBSI-
3M C HapacTaHUEM JTUHAMUYHOCTH JIEJIOBOTO OKpYKe-

4 N
poB [cM., Hampumep, 9-11]. Onpesernenne HeHHOCTH
B 1990 «UyBCTBO» pBIHKA Bri6op nenesoro Crpaterugeckoe
-X I'T. IIpOM30IILIO pBIHKA MBIILICHUE
pasjieneHye MoIX0A0B K yIpaB- > <
JICHUIO HCISMHU II0CTABOK, IO HuTerpanust U pecypcHoe odecneuenue
KOTOPBIM TO-IIPEKHEMY ITOHH- Texunonorust Yenoeueckne DuHAHCH HUKT  Konrtpons
pecypcel U pa3MeIleHUe
MaJiid yHIpaBJICHUC OICpaliusiMun pecypcoB
(mocTaBKaMu, TIPOU3BOJICTBOM, \/ \/ Poct
XpaHCHUCM, TPaHCIIOPTUPOB- Pa3ButHe neHHOCTH IleHHOCTH MOCTAaBOK 1::;1;(;
KOI>'I) ¥ YIIPABJICHHIO LIETOUKAMH PasBuTne npoxykra / yciyru Ipoussoncreo notpe-
Ilenoob6pa3oBanue Jlorucruka GuTens

CO3JIaHus [IEHHOCTH, OPUCHTH-
POBaHHOM Ha POCT IIEHHOCTH
IUJIT KOHEIHOTO TOTPEOUTEIIS.

TOpOB

OT60p MOCTaBIIMKOB U JUCTPHOY-

Crparernieckoe napTHEpCTBO

O06paboTKa 1 BHITIOJTHEHHE 3aKa30B
Veiyru o jocraBke
Iponaxu 1 KOMMYHHKALUH

N IIpoekTupoBaHue KaHAJIOB cObITA
[lepBbIii MOAXOA MOTYYHIT CBOE /\ /\
pa3BHUTHE B paMKax pedepeHT- Toiep:Kanue HeHHOCTH
noit moxenu' SCOR (Supply YnpaBieHre OTHOLIEHHAMH Ynpapnenue Vnpasnenue
¢ TUCTpUOyTOpaMu OTHOILEHUSIMU OpeHIOM

Chain Operations Reference
-

C KIIMCHTAaMH

/

model — pedepenTHast Mozeib
oreparyii B IEMnsIX MOCTaBOK)?

! Tlonarue peepeHTHON MOZIENN BOSHUKIIO B CPE/ie KOMITa-
HHH, 3aHUMAIOIINXCS ONTUMHU3AIMel OU3HeC-pOIeCcCOB U BHe-
npenuem ERP (Enterprise Resource Planning — mimanupoBaHue
pecypcoB npennpusTus) cucreM. PedepeHTHbIe Mojenu — 3To
9TAJIOHHBIC CXEMBI OpraHM3aluK Ou3Heca, pa3paboTaHHbIC IS
KOHKPETHBIX OTpAacieil POMBILIICHHOCTH HAa OCHOBE PEaIbHOTO
OIIBITA BHEJIPCHHUS B PA3IMYHBIX KOMIIAHUSX 10 BCEMY MHUpPY U
BKJIIOYAIOLIUE MIPOBEPEHHBIE HA NMPAKTUKE NMPOLIEAYPBI U METO/BI
OpraHu3alMy yNpaBieHUs. B Mojensx onpeneseHbl TUIIOBbIC
OHM3HEeC-NIPOIeCChl, TOPU30HTAIBHBIE W BEPTHKAJIBHBIC CBSI3H U
Ou3HeC-TpaBuiIa, JCHCTBYIOIHME B Pa3INYHbBIX 00IACTSIX.

2 Supply Chain Operations Reference model (SCOR) Obi1a
pa3paboTana koHCANTUHIOBEIMU koMnaHusimu PRTM and AMR
Research B 1996 . Mozespb nosy4dniia HoIiepkKy MexayHapo-
HOTO coBeTa 1o 1ensM noctaBok (Supply Chain Counsil, cokpa-

Puc. 2. Mopenb 1ierouku co3nganus eHnoctu k. J{as

HUS Y TIOBBIILIEHUS YPOBHS KOHKYPEHIIUH, TPAaHCAKIIN-
OHHasi (PYHKLUS yIIPaBICHUS TOCTaBKaMHU TpaHChop-
MHpOBajach B CTPATETHYECKU Ba)XHYIO COCTaBJIs-
IOL1yI0 OM3HEeca, HEMOCPEACTBEHHO BIIMSIOLIYIO HA
JIOXONIBI KOMMaHUU. Jpyrumu cioBamu, (OKaTbHBIC

meHHo — SCC), a 3aTeM AMEPHKAHCKOTO COOOIECTBA POU3BOI-
cTBa M ynpasieHust 3anacamu (American Production and Inventory
Control Society, APICS) B kadecTBe MeX0TpaciIeBOro cTaHiapra
YIPaBJICHHUS LETSIMH TTOCTaBOK.

3 Collaborative Planning, Forecasting and Replenishment
model (CPFR) paspabGorana B 1995 1. Acconmanueii MexxayHa-
pPOIHBIX TOproBbiXx crannapros (Voluntary Inter-Industry
Commerce Standards Association).
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P. I [oorcuoaes

(uenTpanbHbIe) GUPMBI B LIEMIOYKAX CO3AHUS LEHHO-
CTH JIBUTAIIUCH OT MIEPETOBOPOB (4aCTO KOHPPOHTAIH-
OHHBIX) TI0 TTOBOJTYy CHUKEHUS U3AEPIKEK K COTPYAHU-
YeCTBY U BBICTPAMBAHUIO MEK(GHPMEHHBIX CETEH 110
MPUHITAITY «BAKHOCTB IOCTABILMKA ONPEETISAETCS €10
CTpaTernyeckoil EHHOCThIO». B 3TOT mepuox npou-
301LEI IEPEXO/T OT BOCIIPUSTHI OTHOIIEHHUH € IOCTaB-
HIMKaMU KaK [IEPETOBOPHOTO MPOIIecca, HalleJIEHHOTO
Ha 3aKJII0YEHHE C/ICTIOK Ha BBITOTHBIX JUIs JOMUHHPY-
fo1el (C TOYKH 3PSHHUS] PHIHOYHOMN BIIACTH) CTOPOHBI
YCIIOBHSIX, K OTHOIIICHUSIM, OCHOBAaHHBIM Ha COBMECT-
HOM CO3[aHuu 1leHHocTH. [103TOMY MBI paccMarprBa-
€M LIEHHOCTh MEK(MUPMEHHBIX B3aUMOCBS3EH B KOH-
TEKCTE OTHOIIECHHH B IIENIOYKE CO3/1aHNUsI LEHHOCTH, a
LEMOYKY CO3/[aHUsI LIEHHOCTH — HE C TOYKH 3PEHMS
COCTaBJIAIONINX €€ JEMEHTOB U MX MOCJIEI0BATEIb-
HOCTH, HO C TOYKH 3PEHUSI B3aMHOIO JOIIOIHEHUS U
B3aMMOJICHCTBHS TAPTHEPOB.

Ceromsst OTHOIICHHSI B LIETIOUKaX CO31aHHA II€H-
HOCTH PacCMaTpPHBAIOTCS KaK CO3JAOLINE CTPaTeTu-
Y4ECKYIO [[ECHHOCTh M HETIOCPEICTBEHHO BIIMAIOIIUE Ha
pa3BUTHE YCTOWYMBBIX KOHKYPEHTHBIX IPEUMYLIECTB.

ITocTosHHO BO3pacTarolias posib EHHOCTHU, KaK
OJIHOT'O U3 KIIIOUEBBIX ITOHATUH COBPEMEHHOTO MEHEI-
JKMEHTA, HAIllIa CBOE BOTUIONICHHE B (JOPMUPOBAHUH
HOBOTI'O MOJXO0/a K yIpaBieHnIo — value commitment
management process (omnpezesseMblii HEHHOCTLIO
mporecc ynpapieHus). OCHOBY JaHHOTO IOAXO/a
COCTaBIISET KOMILIEKCHBIN aHATN3 JICITEIbHOCTH KOM-
MAaHUU, BKJIIOYAIONHN OmpelieJeHue MPUOPUTETOB
(10 cTeneHn X CTPATErMYeCcKOi Ba)KHOCTH) B aHAJIH-
3¢ PHIHKOB, BO3MOYKHOCTEH CTPATErn4ecKux OM3HEC-
€IMHNII 1 MHUIIHATHN3AI[IH [ETI0YEK CO3/1aHHs IEHHO-
CTH C LEJBIO ONPEIEIUTS, TNIe IEHHOCTh MOXKET ObITh
CO3JIaHa WJTH yBEJIUYCHA.

[Tpu3HaHWe TOro, YTO LEHHOCTH Ul KOHEYHOIO
HOTPEeOUTENTS €CTh PE3yNIbTaT B3aUMHOT'O JIONOIHEHUS
U B3aUMOJIEHCTBYS MTAPTHEPOB BIOJIb LEIIOUKHU CO3/1a-
HUs LEHHOCTH, MPHUBEIIO K YK€ YIIOMHUHABIIEMYCs
00BLEIMHEHNTO IBYX MTOJIXO/IOB (HA OCHOBE COBEPILIEH-
crBoBanus pedepentrHoit Mmonenu SCOR, xonnenmu
ECR u moxenu CPFR) u pa3BuTHIO HOBOTO HaIpas-
nenust — SSRM (Strategic Supplier Relationship Man-
agement — ympaBlIeHUE B3aUMOOTHOIIECHUSAMHU CO
CTpaTernyecKUMH MOCTaBIIUKaMK). JIaHHBIA OAX0.
Ho/IpasyMeBaeT aHaIN3 KaKAOH LENOYKH CO3JaHus
LEHHOCTH, KOTOpass HHUIUUPYETCsl (POKaIbHOI KOM-
nanueii. OCHOBHBIM UCTOYHMKOM CO3/JaHUSA HIIH yBe-
JMYEHUS LEHHOCTH BBICTYIAET Pa3BUTHE OTHOLICHUH
C mapTHEpPaMH, YTO TO3BOJISIET MCIIONB30BaTh KaK
BO3MOKHOCTH Ka)K/101 KOMIIAHWH, TaK H BO3MOKHOCTH
Bceil MexpUPMEHHOH ceTH.

IMomxom 0OCHOBAH Ha HOBOH JIOTUKE (POPMHUPOBAHUS
CETH KOMITAHU-y4aCTHUKOB LIETIOYKY CO3JJAHNUS LIE€H-
HocTi. OCHOBHBIM KpUTEPHEM OTOOpa SBIIAIOTCSA HE
CYIIECTBYOIIHE IOITOCPOUHbIE OTHOLIEHHMS C IOCTAB-
IIMKaMH, @ BO3MOKHOCTH ITapTHEPA II0 COBMECTHOMY
reHepUPOBAHUIO IIEHHOCTH, YTO JIENIAET ET0 CTPATETH-
YEeCKHM BAYKHBIM JIJIS1 YCTICLITHOM pealn3aliu IIEMOYKH
CO3JJaHUS LIEHHOCTH.

IIpr COBMECTHOM CO3AaHUM LICHHOCTH U3IEPKKU
(hoKaIBHOM KOMITAHUM MOTYT I10 Pa3HBIM NPUYUHAM
BO3pacTarh, HAPUMep, 3a CUeT NPUOOPETEHHS U TIe-
peavn TEXHOJIOTUH MOCTABLIMKAM MJIM 33 CYET pac-
XOI0OB Ha aAMHHHCTPHPOBAHUE MEXK(PUPMEHHOTO
B3aUMOJIEHCTBHS (BKITIOUAs M3AEPKKA MOHUTOPHHIA
Y KOHTPOJISE HCTIOHUTEIIFHOM AeATEIbHOCTH 110 BCEH
LETOYKE CO3/IaHus IIEHHOCTH). B3ameH QokanbHas
¢bupma moiydaeT BBITOJbl B KaYE€CTBE HAJICIKHOCTH
[IOCTABOK, ITOBBIINICHHS Ka4eCTBa MOCTABIAEMBIX Ma-
TEpUATBHBIX PECYPCOB, a TAKKE JOIOJHUTEIbHBIX
YCIIyT M FapaHTHii, 00Jiee THOKOTO U CBOEBPEMEHHOTO
pearupoBaHusi Ha H3MEHEHHE U OOHOBJIEHHE aCCOPTH-
MeHTa 1mocTaBok [16—18].

Bmecre ¢ TeM ucnonb3oBanue ooduiel nadopma-
[IHOHHON CUCTEMBI MOKET IPUBECTH K CHUIKEHHUIO
U3JIEPXKEK KaK OTICIbHON KOMIAHUM, TAK U pealun3a-
UM BCell LlenmoYky co3nanus neanoctu. O0mas vH-
(hopMaIOHHAsI CHCTEMa MOXKET PA3BHUTh U yIy4IIUTh
KOOPIMHAIMIO ACHCTBUIL, ydacTHe B PELICHUU IIPO-
OJ1eM, HHTETPAIMIO U OOLIHUI TOCTYH K OIEPaTUBHOM
uHdopMary U 0a3aM J1aHHbBIX, HAKOHEL, COBEPILEH-
CTBOBATh MPOIECCHl pa3paboTKU, MPOU3BOJICTBA U
JUCTpUOyIMK TipoayKLuu [6; 19].

OnHako HENb3sl CKa3aTh, YTO Mbl MOXKEM YETKO
HU3MEPHTH CTPATETUUECKYIO [IEHHOCTD UIIH ONPEEINTh
BKJIaJ] Pa3BUTHsI OTHOIICHUN B CO31aHHME WU YBEIIH-
YeHME LIEHHOCTH, TaK KaK TOYKOH 0TCYeTa 371ech Oy/ier
yBEMUYEHHUE J0X0/a, IPEXkAE BCETO 3a CYET POCTa
MPOJIaX U HOBBIX KIMEHTOB. OJTHAKO MOKHO OIIpese-
JINTH OCHOBHBIE UCTOYHUKU YBEIMYEHHUS IIEHHOCTH.

VBenuueHune EHHOCTH MOKET OBbITh JOCTHTHYTO
Ha Pa3HBIX 3BEHBSX LIENIOYKH CO3JaHUs IEHHOCTHU — OT
HCCIIENOBAHN U Pa3pabOTOK 10 MOCIENPOAaKHOIO
00CITy)KUBaHUS KIINCHTOB.

OnTuMu3anus MernoYKH CO3AaHUs LIEHHOCTH
MOYKET UMETh MECTO 32 CUET COBMECTHBIX YCHIIHM €€
YYaCTHHKOB U TAKXKE MOXKET IPOUCXOIUTH 110 MHOTHM
OCHOBAHHAM — OT CHIDKCHHSI YPOBHS 3a11aCOB U T'OTO-
BOI IMPOTYKIIMH Ha CKJIaaX 10 COBMECTHOIO UCIIOJIb-
30BaHMs KITFOYEBBIX KOMITETEHIIMH (HallpuMep, 4epes
00beIMHEHIE TOAPA3/IeNICHUI TapTHEPOB II0 UCCIIe-
JOBAaHUSIM M pa3pabOTKaM WU COKPAIEHUE BPEMEHH
Ha pa3pabOTKy M BHEAPEHUE HOBBIX BUJIOB IPOIYK-

92 BECTHUK BI'Y. CEPUS: DKOHOMUKA U YIIPABJIEHUE. 2017. Ne 4



Cmpameeuttecrcaﬂ YEeHHOoCMmb B2B omnowenutl kax CYUIHOCMb YynpaesieHus UEI’ZOIIKOL? coz0anus Yyenrnocmu

uun). bonee Toro, B kadecTBe (PakTOPOB yBEIMUSHUS
IIEHHOCTH MOJKHO PacCMaTpUBaTh HE TOJIHKO HEIO-
CPEIICTBEHHO CBSI3aHHBIC C Pa3pabOTKOM, TPOU3BOI-
CTBOM U peasin3aleii TOBAPOB UM OKA3aHUEM YCIIYT,
HO U, HallpuMep, ACHCTBUsI, HANPABICHHBIC HA Pa3-
BUTHE KOPIOPATUBHON COLUAIBHOW OTBETCTBEHHO-
CTH, YTO MOXXET MOBJUATH HA MPUBICKATEIHHOCTD
KOMIIaHUH (MJIM KOMIIaHUH-TIApPTHEPOB) Kak paboTo-
JaTerns.

E1we ogHoM BaX)HOM COCTaBIISIIOLLIEN YBEIUUECHUS
LIEHHOCTHU OTHOWIEHUI B B2B KOHTEKCTE BBICTYyHaeT
CHUKCHHE PUCKOB KaK (DOKaJIbHOI KOMIIAHUU, TaK U
Mex(hupMeHHOW ceTr B 1eoM. CHIKEHUE PHCKOB
MOJKET BBIPAXKAThCS HE TOJHKO B HAIMYUHU PE3EPBHBIX
MOIIHOCTEH, AOTOJHUTEIbHBIX BO3MOKHOCTEH MO
nuddepeHImanum pecypcoB, MPOTYKTOBBIX THHEEK
U reorpapuecKux phIHKOB, HO U MIPEBPAILCHUH T10-
TEHIIUAITBHBIX PHCKOB B OJIATONIPHUSITHBIE BO3MOXKHO-
CTH, 00ECIeYMBAIOIINE TPEUMYIIESCTBA MEePE KOH-
KypeHTtamu [20].

Omnpenensis 3pPpexT MexbUPMEHHBIX OTHOIIICHIH
KaK TIOJIOKUTENBHBIA M CO3AIOIIUN OOJBIIYIO TICH-
HOCTb, YeM IIPH HECBS3aHHBIX (MIJIH CBSI3aHHBIX OOBIU-
HBIMU KOHTPAKTaMU KYTIU-TIPOJAKH) NEHCTBUIX
YYaCTHUKOB [ETIOYKH CO3aHUs IEHHOCTH, HEOOXO0TH-
MO MTOHUMAaTh MEXaHW3MBbI BO3HUKHOBEHUS TaHHOTO
a¢pexra. COOCTBEHHO 3TH MEXaHU3MBI U TIPECTaB-
JISTIOT c000¥ coneprkanue IeHHoCcTH B B2B KoHTEKCTE.
Hcnonb3oBanue BO3MOKHOCTEH COBMECTHOTO CO3/1a-
HUS [IGHHOCTH TpeOyeT Cephe3HOH peopraHm3aIii KaK
(hOKaJIbHOUM KOMITAHUM, UHUIIUUPYIOIICH CO3IaHUE U
peanu3auio HENOYKU CO3IaHus LEHHOCTH, TaK U BCEX
€€ YYaCTHHUKOB.

OTOOp MapTHEPOB IO METOYKE CO3aHus [ICHHO-
CTH, KaK y’K€ OTMEUaJOoCh BBIIIE, JOHKEH MIPOUCXO-
JIUTH TI0 TMPUHIUITY UX CTPATETHYECKON IIEHHOCTH.
OTO NepBBIN CI0KHBIN 3Tal B JBUKEHUH K COBMECT-
HOMY CO3JIJaHUI0 LEHHOCTU. POKAIBHON KOMIIAHUHU
HEOOXOIMMO YETKO OTPEJICIIUTh CBOK CTPATETHIO —
OTHOCHUTEIHHO PBIHKOB, CTpPaTerHYeCcKUX OW3Hec-
eIMHUIL (€CITU 3TO TMBEepCU(DUIINPOBAHHAS KOMITAHUS,
paboraromias B pa3HBIX OTPACHSAX) U PHIHOYHBIX
MpeIOKCHUH. 3aTeM MPOBECTH aHATN3 HMEIOTIIUXCS
Y NOTEHIMAJIbHBIX TAPTHEPOB MO LEMOYKE CO3TaHU
IIEHHOCTH — OTICHUTH UX OM3HEC-MOICTTH, KOHKYPEHT-
HbIC TO3UIINHU, CTPATETUH Pa3BUTHUSI, UCTIOTHUTEIb-
HYIO JIeSITEIbHOCTh, YPOBEHb M PA3HOOOpa3ne KOM-
METCHIIUM, PRIHOYHOE TPEITI0KECHUE, peaanu3aluio
WHHOBALUI, KOPIOPATUBHYIO KYJIBTYPY, & TAK:KE OMbIT
COTPYIHHYECTBA M BAXKHOCTh KOMMEPIECKUX ITOTOKOB
JUISL CYIIECTBYIOLIUX MapTHEpOB. Takoil MHOrocTo-
POHHUI aHaJIN3 TIO3BOJIUT OIPEAEIIUTH BO3MOKHOCTH

MO peann3anuu 00meld CTpaTeTuh U COBMECTHOMY
CO3IaHUIO IIEHHOCTH.

Bropoii aTan (kak u mocneayiomue, peanusye-
MBIl COBMECTHO C MTapTHEPaMHU) COCTOUT B OIpesie-
JIEHUHM KOHKPETHBIX HaIpaBJIEeHUH COBMECTHOTO
CO3aHMs IIEHHOCTH — Ha KaKOM OpPTaHU3aIlMOHHOM
YpOBHE (YPOBHSIX) 3TO MOYKHO OCYIIECTBUTh, KaKue
OTHOLICHUS AJISl 3TOTO HY>XKHO pPa3BUBATh, KaK UX
aIMUHUCTPHUPOBATh U KOOPAMHHUPOBATH, UTO MOTPE-
OyeTcsi OT y4acTBYIOLIMX CTOPOH. DTO BaKHAS CTA M
B CTAHOBJICHHH OYIyIIEro B3aNMOIEHCTBUS, TaK KaK
MTOMHMO BO3MOYKHOCTEH CYIIECTBYIOT U B3aUMHbBIE
00s13aTenbCTBa MAPTHEPOB, KOTOPHIE KakK pa3 u Gop-
MUPYIOTCSI Ha TAaHHOM 3Tarle.

Korna opranuszanuonHbeie YPOBHH U (DYHKIIHO-
HaJIbHBIE HAIpaBJICHHUSA, a TaKXKe COAEPKaHUE CO-
BMECTHOW pabOThl CTAHOBSITCS MOHSATHBIMH, BO3HU-
KaeT BOTMPOC, KOTOPBIH YaCTO UTHOPUPYETCS B HAyd-
HBIX cTaThiaX: «Kak ocCymecTBUTh HEOOXOAUMBIE
W3MEHEHHUsI BHYTpH (HOKaIbHON (UpMBI ¥ KOMIIa-
HUH-TTapTHEPOB?». B OONBITMHCTBE CiTydaeB B3auMO-
JIefiCTBHE B LIEMIOYKE CO3/IaHUS IEHHOCTH paccMaTpH-
BaeTCs C TOYKH 3pPEHUS TOTO, YTO JEHCTBYIOIUMU
JUIAMU ABIISIOTCS] KOMITAHUM KaK I[€JI0€, OTHAKO 3TO
He Tak. COBMECTHOE CO3/[aHNe IICHHOCTH MOXKET 3a-
TparuBarh JIUIIb YaCTh PYHKIIMOHAIBHBIX OT/IEIIOB 1
JTUHEHHON CTPYKTYyphl opranu3anui. CooTBETCTBEH-
HO, Yallle BCETO pedb UAET O COBMECTHOM JEsITelNb-
HOCTH ()YHKIIMOHAJIBHBIX CIIELUATHCTOB IO OTACb-
HBIM HaINpaBJIeHUSAM (CKa)XeM, HCCIIEIOBAHUS U pa3-
paboOTKH) MM CBSA3BIBAHMH OCHOBHBIX OM3HEC-IPO-
LIECCOB KOMITAaHUH (HaIIpuMep, ¢ LeJIbI0 ONITUMH3ALUH
MPOU3BOJICTBEHHOIO Tporecca). Takum oOpaszom,
BHYTPH KO M3 KOMIAHUH-TIAPTHEPOB JOJIKHBI
OBITH IPOBEICHBI OIIpeIeTIEHHBIE OPTaHN3AIINOHHBIS
M3MEHEHHs, Kacarolecs CaMbIX pa3HbIX aCTIEKTOB —
OT U3MEHEHUs (PYHKIIHMH, TOTHOMOYHN 1 00s3aHHO-
CTEeH /10 CUCTEMBI MOTHBAIIMK COTPYJHUKOB; OT CO-
BMECTHOTO MCIIOIB30BaHUS €TMHON PO eCCHOHATb-
HOW M KOMMEpPYECKOM TEPMHUHOJIOTUHU JI0 NPUHSATHUS
peuieHuii 0 ToM, Kakoi nH(opMaluen MOXHO Jie-
JUTKCS C TapTHepaMu. boree Toro, ydacTuem B AaH-
HOM I[EMOYKe CO37aHUs IIEHHOCTH AEATEIbHOCTH
KOMITAHWHA MOXET HE OTPaHUYHMBATHCS — KOMIAHUS
MOJKET y4acTBOBaTh B HECKOJIBKUX IIETIOYKaX, U HE
UCKJIIOYEHO, YTO ¢ KOMITAaHUAMM, KOHKYPHUPYIOIIUMU
¢ (hoxasTbHOM (PUPMOH, UTO YCIOKHSIET pabOTy CIeTH-
AIHCTOB, UHPOPMAIIHOHHYIO CUCTEMY, KOOPAMHAIHIO
Y IPUHSITHE PEIICHUH.

Uto xacaeTcst pokaabHON PUPMBI, TO €€ 3a1adu
elIe CJIOKHEee — KaK y)Ke 0TMeuajoch, HEOOX0IUMO
M3MEHUTH OOIINH MTOIXO/ K TapTHEPaM — C COKpaIie-
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HUS U3JIEPIKEK HA COBMECTHOE CO3JaHUE IICHHOCTH.
D10, KaK MpaBmiio, TpeOyeT Cepbe3HbIX NEPEMEH B
moaxoze K paboTe BcexX CIenUaIucTOB U PyKOBOIU-
Tesel KOMITAaHUN — TaK KaK OHM JIOJIKHbI IOHUMAaTh
BCIO I[EMOYKY CO3/IaHUS IICHHOCTH U PACCMaTPUBATh
CBOIO pabOTy HE TOJIBKO C TOUKH 3PEHUS CBOUX (PyHK-
LUOHATBHBIX O0S3aHHOCTEH M J1a’)ke€ HE TOJIBKO C
TOYKH 3PEHHSI CBOCH KOMITAHUH, HO LEMOYKU CO3/1a-
HUsI IEHHOCTH B IIEJIOM.

Creyronyii 3Tar JIOTHYHO COCTOUT B Mexk(up-
MEHHOM OOBETMHEHUH T€X OPraHU3alMOHHbIX YPOB-
Helt 1 PyHKIHH, YTO TIOIBEPIVIMCH BHYTPEHHUM H3Me-
nenusaM. Ero copepikanue — mepexo 0T COBMECTHOTO
[UIAHUPOBAHUS JCITEIBHOCTH, OTBETCTBEHHOCTH U
B3aMMOOTHOIIEHNH K COBMECTHBIM JEHCTBUAM. JTO
OIIPEIEIIAFOIIHIA ATAN — TN00 B3aUMOJECHCTBUE ITPUBE-
JIET K JOCTHKEHUIO B3aUMHBIX BBITOJ] U POCTY B3aM-
MO3aBUCHUMOCTH MTAPTHEPOB, JTUOO OIBIT COTPYAHUYE-
CTBa HE JaCT O)KHUJIaeMBbIX pe3ynbTaroB. [logoxuTens-
HBIA MTOT BEJIET K CICAYIOIIEH cTaluy — ONTHUMH3ALUK
B3aUMHEBIX OTHOIIIEHHH (KaK MPaBUIIO, YePE3 Pa3BUTHE
MEX(PUPMEHHOMN a1anTalluy, HHTerpauuy QyHKIHUH 1
ONEPAIMOHHOM JeATeIbHOCTH) U POCTY 00beMa B3a-
HUMHBIX 00513aTeNbCTB.

Cy1iecTBeHHAs TPOOIeMa, BO3ZHUKAIOIIAsA Ha [Ty TH
K COBMECTHOMY CO3JIAaHUIO IICHHOCTH, — 00bEIMHEHNE
(YHKIIHOHATBHBIX CICIUAINCTOB H PyKOBOAMTEEN
KOMITAaHHH-TTAPTHEPOB. DTO HE TOJIIBKO BOIIPOC COBME-
CTMMOCTH, HO U BOINpOC OajaHca Lieled OTAEIbHOM
TPYIIIBI U OOIIUX LEel M0 JOCTHKEHHIO CTPaTeru-
yeckol neHnoctu. Llenm rpymmbl (HanpuMep, 00beau-
HEHHOW KOMaH/Ibl, 3aHUMAIOMIECHCs UCCIEIOBAHUIMU
1 pa3pabOTKaMH) MOTYT C TEUEHHEM BPEMEHH PACX0-
INATHCS C LEIIMH KOMIAHHH-TIAaPTHEPOB, a TAKKe
MOJIXOM0B K OIcHKe UX paboTsl. MccinenoBanud u
pa3paboTKH MOTYT TOTpeboBaTh OOJIBIIMX CPOKOB,
HMHBECTULIUHA, 000pyIOBaHS, HOBBIX 3HAHUI, 8 3HAYUT,
U HOBBIX TIAPTHEPOB, KPOME TOTrO, KOMAaHIa MOXKET
OTHaTh MPEANOYTCHHE TBOPYECKOMY IIPOIECCY, a He
JOCTHKEHHIO KOHEUHOTo pe3yabrara. COOTBETCTBEH-
HO, JIOJDKHO OBITh JIOCTUTHYTO COTJIacHe MEXIY Iap-
THEpaMH O TOM, KaK KOHTPOJIUPOBATh, U3MEPATH U
OLIEHUBATH JICITEILHOCTh COBMECTHBIX I'PYIIII CIIELH-
AIINCTOB M PYKOBOAUTEICH.

Opranusanueii paboTel 00bEAMHEHHBIX I'PYIIII
CIOKHOCTH HE OrpaHuyuBaroTcs. B cimydae ycmexa
(T. e. moCTHXKEHHs O0JIee BEICOKUX IPOAXK KaK U3Me-
putesst 3pPEeKTUBHOCTHU LETOUKH CO3JaHUs LIEHHOCTH
M JOCTHIKEHHSI CTPATETMYECKON IEHHOCTH ) BO3HUKAET
BOIIPOC 00 Y4aCTHH B CO3JaHUH LIECHHOCTH, KaK OCHO-
BBl [T pacrpejielieHus] MPUObLIM U 3[€Ch HYXHO
TOYHO OLIEHUTDH BKJIAJ] KQXKJ0W KOMIIaHUU-IIAPTHEPA.

BaxkHoii 3amaveii CTAaHOBUTCS (POPMUPOBAHUE MEK-
(bupMeHHOW MOAETH aAMUHUCTPUPOBAHMS, BKIIOYa-
JoIIel Takue BaKHCHUIIINE 3JIEMEHTHI, KaK:

— MOPAZIOK pa3pelnieHnss KOHQIUKTOB;

— MEXaHM3Mbl KOOPIWHAIIH I TETbHOCTH U IIPU-
HATUS PEILICHUN;

— cHCTEMa MOHMTOPHHTA IESITENbHOCTH (KaK 00b-
€IMHEHHBIX TPYII, TaK ¥ KOMIaHUH-TIApTHEPOB, 110
KpaifHell Mepe, B paMKaX OIpEIEJICHHON LENOYKU
CO3/1aHus TICHHOCTH);

— CHCTEMbI KOHTPOJIS, U3MEPEHUS U OLICHKH BKJIa-
112 KaXKI0M M3 CTOPOH B CO3/IaHNE ICHHOCTU U (pUHAH-
COBBIC PE3yJTAaThl PEAIN3ALUN HENOUYKH CO3JaHMs
[EHHOCTH.

JlocTrReHUE pe3ynnbTara, T. €. CO34aHNe IICHHOCTH
3a CUET CHHEPreTHYeCKOl KOMOMHALIMY CUIIBHBIX CTO-
POH TAPTHEPOB, HE O3HAYAET 3aBEPIICHUE JaHHOTO
nporiecca. Micxons u3 yciaoBuil JMHaAMUYHOTO JIEI0BO-
ro OKPYXKCHHS M COKPAICHUS XKU3HEHHOTO IMKJIa
TEXHOJIOTH, TOBAPOB U YCIIYT, MO’KHO IPEATIONOXKUTh,
YTO COJICpIKAHUE CTPATErnYecKOd LEHHOCTH, PaBHO
KakK ¥ 1eHHOCTH B B2B KoHTEKCTE, N3MEHSIETCS BO
BpeMern. DaKTHYECKH 9TO NOCTOSHHO BO30OHOBIISE-
MBI TIPOIIECC, YBSI3bIBAIOILMI (pOpMHUpPOBaHHUE CTpa-
TETHUH PA3BHUTHSI C ONIPEIEICHUEM YJaCTHUKOB LETI0Y-
KM CO3JaHHUS LIEHHOCTHU W MPUHITUN PEUIEHHH O CO-
BMECTHOM CO3JIaHHMU [ICHHOCTH C HAU00JIee BAKHBIMH
napTHEPaMU.

Takum 00pa3oMm, B IMHAMHUKE COBPEMEHHON OU3-
HEC-Cpe/Ibl COBMECTHOE CO3JaHUE IICHHOCTHU IIPE-
CTaBIIIET COOO0H JKM3HECTIOCOOHYIO CTPATETHIO MOBbI-
HIeHUs KOHKYPEHTOCTOCOOHOCTH M, BO3MOJXKHO,
HUCTOYHHUK JOTOJHUTEILHON OTHOILIEHYECKOW PEHTHI,
4TO Mpeaomnpeseser 000CHOBAHHBIM MHTEPEC K
JAJIbHEHIITUM TEOPETHIECKUM U IPUKIIAHBIM HCCIIE-
JIOBAaHUSIM JaHHOTO HAIPABIICHUS MEHEUKMEHTA.
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