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B crtatbe paccMaTpmBaloTCs KOHUenTyasnbHble npobnembl CTpa-
TErmyeckoro YnpasfeHUsl MapKeTUHIOM TefiekaHana. BbiseneHa
TPUXOTOMUSI CTpaTernMyeckoro MeHemkMeHTa M 060CHOBaHa ee
HEKOppeKTHOCTb. [lpeacTtaBneHa KpUTUKA Modenu  KoMrJiekca
MapkeTuHra «4P» u o060CHOBaHa aBTOpPCKas KoHuenuus, 6a3u-
pYIOLIAsACs Ha TEOpMM METANpPOM3BOACTBEHHOW (yHKUMKM. Pa3pabo-
TaHa (pyHKLUMOHaNbHas CTPYKTypa 3Ta/IOHHOWN CTpaTernn MapKeTUHra
TenekaHana.

KnroueBble cnoBa: cTpaterns, MapKeTUHr, MeHeI)XMEHT, Teneka-
Has, KOMMJIEKC MapKETUHIra, MapKeETUHIroBasi CTpaTerus.

TenenHaycTpusi OTHOCMTCA K Haubonee [AMHAaMUMYHO pPa3BMBAOLLMMCS
chepaM  «NOCTUHAYCTPUANbHOM» 3KOHOMMKKM, OCHOBAHHOW Ha KpeaTUBHbIX
Bugax OusHeca. MeamabusHec, B CTPYKType KOTOpPOro TeNneuHayCcTpusi
BbINOSHSAET DYHKUNM «spa», NPeACTaBNSET CO60M CUCTEMY PbIHKOB C XKECTKOW
KOHKYpeHLIMe, 4To TpebyeT OT ero cybbekToB (hOPMUPOBAHUS HECTAHAAPTHbIX
MapKETUHIOBbIX CTpaTerMin. Bmecte c TeM, aHanu3 Hay4yHOM nUTEpaTypbl
MOKa3blBaET OrPaAHWYEHHOCTb WMCCNEeAOBaHUWA, CneumanbHO  MOCBALEHHbIX
BOMPOCaM MapKeTMHra B 3KOHOMUKE TeNEBUAEHUS.

BeHUMapKUHr onbiTa pa3paboTkyM M MPaKTUKKM peannsaumm MapKETUHIOBbIX
CTpaTerni B 3apybeXxHon 1 poCCUMCKOM TENEMHAYCTPUM NOKa3bIBaET:

a) OTCYTCTBME YETKOW TeopeTuyeckod 6asbl M BbIPAXKEHHbIA SMNUPU3M
B CTpaTerMyeckoM MapKeTuHre u 6peHauHre TenekaHanos, npuBoAsIME K
owmrbkaM npu Mx NO3ULIMOHUPOBAHNM;

b) 3HauMTeNbHOE YCUNeHe KOHKYPEHLMM 3a NoTpebuTenei n pekaMoaaTenen
CO CTOPOHbI «HOBbIX Meaua», TpebytoLlee 0c060ro BHUMaHNS K TEXHONIONMYECKUM
BO3MOXHOCTSIM POCT@ MHTEPAKTUBHOCTM WM MHTErpauuMm ¢ WHTEpHETOM, 4TO
CO34aeT UMMYNbC MOAEPHMU3ALMMN NPUMEHSIEMbIX CTPATEriA;

C) HM3Kyto 3DEKTUBHOCTE MAPKETMHIOBOro aHanmsa 6biCTpo (parMeHTu-
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pyloWencs ayaMTopum M HEBO3MOXHOCTb PEasIMCTUYHOMO MPOrHO3MPOBaHMS
6yayliero TenenHayCcTpum B yCrnoBusx TypbyneHTHOCTU pa3BuTUS r1obanbHOro
MeanabusHeca, 4TO npeanonaraeT HeobXxoAMMOCTb MBKOro  CcoYeTaHus
MPOAKTUBHOrO M PEAKTUBHOrO MOAXOAOB K YMpaBMEHWIO CTpaTernyeckum
MapKETUHIOM TENEKAHaoB.

BusHec-ctpaterns upMbl  NpeacTtaBnsieT cobo  KOMMo3uuuio  yHK-
UMOHanbHbIX CTpaTerMi, K HUM OTHOCUTCS WM MapKETMHroBasi CTpaTerus,
KOTOpYIO Yalle BCero MOHMMAKOT Kak KOHKpeTMU3aumio Lenen oblen ctpaternm
NPUMEHNTENBHO K NPOM3BOAMMbIM TOBapaM (TOBapHbIM rpynnam) v LefeBbiM
pblHKaM (cermeHTaMm). B ocCHOBe OONbLUMHCTBA MApPKETUHIOBbLIX CTpaTerui
NEXUT YTUIUTAPHO TPaKTyeMasl KOHUEeNnuusi MapKeTUHra <«Kak KoHuenuus
opueHTaummn nobor AeaTENbHOCTU Ha BHELHUX W BHYTPEHHUX MOTpebutenemn»
[8, c. 37]. AHanornyHon no3vummn npuaepxunsaerca W. Aamzec: «4YTobbl 6bITh
(pyHKUMOHaNbHOM, TO ecTb 3((EKTUBHOWN, OpraHM3auMsl M3HayanbHO AO/MKHA
onpeaenuTb, A5 KOro OHa CyLLECTBYET, KTO ee KIIMEHTbI U Kakue Ux noTpebHocTu
oHa byaet yaosnetBopsaTb» [1, c. 186]. OaHako 3To rpaHuyaLlee ¢ 6aHanbHOCTbIO
YTBEPXXAEHNE SABNSETCA OAHOM W3 MPOTUMBOCTOSILUIMX TEOPETUYECKUX TOYEK
3peHns, YKNaablBaKLWMXCA B CBOEOOpa3sHylo CTpaTerMyeckytd TPUXOTOMUIO.
MapKeTMHroBOMY MoAxody NPOTMBOMOMAraTCcs, C OAHOM CTOPOHbI, MOAXOZA
wkonbl M. lMopTepa, aKUEHTUPYIOLWMNIA KITIOHYEBYIO POSib KOHKYPEHTHbIX Mpeu-
MYLLECTB U CTaBALWMNA KOHKYPEHTOB B LEHTp Nobon 6usHec-ctpaternn [6];
APYrov CTOPOHbI, PECYPCHbIN NMOAXOZ, CTaBSILLUMI NPUOPUTETOM (hOPMUPOBAHME
N YKpenneHue YHUKANbHOCTM PEecypcoB M crnocobHoctein dupmbl [4, c. 10].
OpwveHTaumus cTpaTerMin Ha yHUKasbHble pecypCbl U KIKOYEBble KOMMETEHLMH,
cnocobbl NPOTMBOAEWCTBUSI KOHKYPEHTaM, LeneBble rpynnbl notpebuTtenei
nonaratTCs B3auMOUCK/TIOYAOLWMMKN BEKTOPaMu pasBuTust pupmel (puc. 1).

[TotpeburenH
(consumers)
Ci
®
®upma
C2 Cs
KoHKypeHTbI KonmeTeHLHH
(competitors) (competences)

Puc. 1. TpnxoTomMns cTtpaTerndeckoro MeHepKMeHTa

BMecTe C TeM, CylUeCTBYET HESIBHO Bblpa)KEHHAsi B3aMMOCBS3b 3TUX TeEO-
PETUYECKMX MOAXOM0B. Tak, OpUEHTaUMsi Ha noTpebuTenein npeanonaraet
NOEHTUDUKALMIO YHUKANbHBIX KOMMETEHUMN M COOTBETCTBYIOLIMX PECYPCOB
ans 3(pheKTUBHOro MO3MLMOHMPOBAHUS, @ TAKXKE BEAEHWE AKTUBHOMN KOHKY-
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pEHTHOMN 60pbObl Ha LieneBbix cerMeHTax. Co3aaHUe M UCMOSIb30BaHME KIOUEBBIX
KOMMETEHUMNA OYEBMAHO HanpaBieHO Ha 6Gonee ycnewHoe COMepHUYecTBO 3a
PbIHKM FOTOBOW MpPOAYKLMM W YCNyr, a Takxke Ha 60opbby 3a AOMUHMPOBaHMWE
B K/IOYEBLIX MPOAYKTaX M 3a YMNpaBfieHWe PbIHOYHbIMA WM3MEHEHUSMK, T. €.
HaUeNeHo W Ha noTpebuTenen, M Ha KOHKypeHToB. Ocoboe BHMMaHWe K
KOHKYPEHTHbIM MpenMYyLLEeCTBaM M OTKPbIBAOWMMCA Ha PblHKE BO3MOXHOCTSM
0ObEKTMBHO CBA3AHO C peanu3aumelt MapKeTUHrOBOW MapaMrMbl, HO Takxe
HEBO3MOXHO 6€3 Onopbl Ha «CTEPXXHEBbIE» KOMMETEHUMM M TOYHOM OLEHKM
CTpaTern4yecknx akTMBOB.

Mo3ToMy TPyAHO NPU3HATL NPUBEAEHHbIE NOAXOAb! aNlbTEPHATUBHBIMU, CKOpee
OHM 06pasyloT TPEXMEPHYID CUCTEMY KOOPAMHAT CTPaTErnyeckom 3BOJOLMM,
B KOHTMHYyMe KOTOpPOW OnpefensieTcs TakTudeckas nosvums dupmbl (F) B
KaXXAbli MOMEHT BpeMeHM (7), UTO rpadnyeckn MOXeT 6biTb BbIpaXXEHO TOYKOW
c koopanHatamu: F(C,, C,, C,), rae C, — OpueHTaumns Ha KOHKYpPEeHTOB (com-
petitors), C, — opueHTaums Ha notpebutenen (consumers), C, — OpUeHTaUMS
Ha komneTeHuun (competences). Mo BepHOMY 3amMeuaHuio . YuncoHa, «mobas
cTpaTerusi, HaueneHHas Ha AOCTMXKEHME YCTOMUMBOCTU B TEYEHME ANUTENBHOMO
BpeMeHu, TpebyeT obbeauHeHus “npoTMBOMONOXHLIX cun”» [7, c. 588]. WU,
TEM He MeHee, MMEHHO MapKETWHroBasi napaguvrmMa npeacTaBnsieTcsl YC0BHO
NPUOPUTETHON, MOCKOJSIbKY «MAapKETUHI SIBNSETCS MNOrpPaHWYHO-COEAMHAIOLLEN
LAESTeNbHOCTbIO, TaK KaK OH CBSA3bIBAET OpraHuM3aumio C TEMW rpaHUYaLLUMK
rpynnamm, KOTopble UCMOosb3YyoT, NOKYNaloT, NPOAAKT MM MOrYT MOBAUSTb Ha
TO, YTO Npegnaraercs, npogaetcs» [5, c. 209].

®dopMUpoBaHNE MapKETUHIOBOM CTpaTerMn GUpMbl TPaAULMOHHO OCHO-
BbIBA€TCA Ha Komnnekce MapkeTuHra (marketing mix) — Habope KpuTuuecku
3HAUMMbIX YNpaBnsieMblx (PaKTOPOB MApPKETUHIOBOW AesTENbHOCTU. Bnepsble
MoZeslb MapKeTUHr-MuKca 6bina 060cHOBaHa NpodeccopoM MapBapACKOn LKOSbI
6usHeca H. bopaeHoM, oHa Bkoyana 12 anemeHToB. B 1964 r. gaHHas moaenb
6blna ynpoLieHa U CTPyKTypupoBaHa o MHEMOHMYECKOMY MpuHUMny B paboTe
3. MakKapTtHu. OHa nonyyuna HassaHue «4P», no nepsbiM 6ykBaM 31€MEHTOB
KoMnnekca MapkeTuHra: product (toeap), place (Mecto), price (ueHa), promo-
tion (npoaswxeHne). dTa NpocTas MOAeNnb NOCTeneHHO npuobpena xapakTtep
ynpoLLatoLen 3BPUCTUKN, NOCTOSIHHO BOCMPOM3BOASCH B y4ebHMKAX U aKTUBHO
MCMoNb3ysiICb B MpakTuke. Ee He TONbKO aKTUBHO BOCMPOM3BOAST B HAy4HbIX
NCCNefoBaHNSX, HO U MbITAlOTCA AOMOSIHUTL HOBbLIMU 3/IEMEHTAMU, HauYnHalo-
wummcs Ha byksy «P», Hanpumep, package (ynakoska), purchase (nokynka), per-
sonnel (nepcoHan), people (knueHTbl), profit (Mpubbink), PR n T.4. Tak yaobHoe
AN 3aNOMUHAHUSA MHEMOHWYECKOe NPaBWuio CTano CTEPEOTUNOM  MbILIEHUS
YYEHbIX M MPaKTUKOB.

3auMKneHHoCcTb Ha bykBe «P» — pe3ynbTaT BOCMPOM3BOACTBA 3BPUCTUKU B
KayecTBe Hay4HOW Tpaavumun. HekoppekTHO pasaeneHve Moaenel MapKeTUHr-
MUKCa [ANS BeLECTBEHHbIX NpoAyKToB («4P») n ycnyr («7P»), ansa cdep
06pa3oBaHns, TOProBAM WAN «3MEKTPOHHOro» 6usHeca. CocTaB 311EMEHTOB
KOMMJeKca MapKeTuHra [o/KeH ObiTb WMHBApUaHTHbIM; OH He MOXeT
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MPOV3BO/IbHO MEHSITbCA B 3aBMCMMOCTM OT crieundukn ToBapa unm cdepbl
AesTeNbHOCTM. Hanuuo npou3BosbHbIM NoA6G0Op 31EMEHTOB MOAENW, OTCYTCTBUE
NOTMKN U 06OCHOBAHHOCTU MX BKJIHOYEHMSI B 06OLLYIO CTPYKTypy. B yacTHOCTM,
NPOTUBOMOCTAB/IEHNE ACCOPTUMEHTHOW W LIEHOBOM MOMUTUKM  BbIMAAUT
3HAUUTENbHbIM YMPOLLEHNEM, MOCKOMbBKY YXXe B XOA€e pa3paboTky HOBOro ToBapa
onpeaensTcs ero craTtyc U cebecToMmMocTb, AETEPMUHUPYIOLIME FPaHMLUbI
Bapuauum ero 6yayuieit ueHbl. B cBoto ovepeab, LieHoBasi MoMTMKa Hepa3pbliBHO
CBSi3aHa C MOSIUTUKOM MPOABWMXXEHUS, B 3aBUCMMOCTM OT KOTOPOMN MEHSIeTCsl U
LeHa. Mo HaleMy MHeHWIo, Ha3pena HeobXoAMMOCTb Mepexoaa OT KOMMJeKca
MapKeTMHra K CUCTEME MapKeTWUHra. «MuKC» — elle He CUCTeMa, MOCKOSIbKY
3MIEMEHTbI «KOKTEWNS» NepeMeLLaHbl B MPoM3BOJSIbHOM nopsiake [9].

HayuyHoM ocHOBOM (POPMMPOBAHUS MapKETMHIOBOM CTpaTerMn TesnekaHana
(MS,) M™oxeT cTaTb TeOpusl METanpoM3BOACTBEHHOM  (yHKumn [3],
Nno3BOSISOWLAa paccMaTpuBaTh AaHHYIO CTpaTernito Kak CUCTEMY MOMUTUK —
cerMeHTaumnoHHowu (S), TexHonorndeckon (7)), koHTeHTHOM (Ct), OTHOLLEHYECKOW
(R), npoamxeHyeckon (P), KOMMyHWUKaUMOHHOM (Cm), — KOMMJIEKCHOE
OCyLLECTB/IEHME KOTOpbIX 0becneunBaeT CMHEpPrmyecknin ac@ekT B ynpaBneHun
MapkeTuHrom: MS, .= (4, T, Ct, R, P, Cm). [1pn 3TOM 371€MEHTbI TPaAULIMOHHOTO
MapKeTUHr-Mmnkca (Mogenb «4P») «pacTBopsioTCsS» B nNpeasiaraeMoM BapuaHTe
KOMMO3ULMM  KTHOYEBBIX  YNPaBAsSiEMbIX MAPKETUHroBbIX  hakTopoB. Tak,
KOMMYHMKAUMOHHAs MOonuTMKa 65m3Ka, XOTS U He TOXAECTBEHHA, MONUTUKE
npoasmkeHust (NocneaHsas aHanornyHa cObITOBOM MONMUTMKE WMHAYCTPUANbHBIX
$vpM); LeHoBas NOUTMKA BO MHOTOM OMpeaensieTcs TEXHONOrMYECKON U KOH-
TEHTHON MONMMTUKAMWU TeNeKaHana; acCCOPTUMEHTHasl MOMUTMKA TOXXAECTBEHHA
KOHTEHTHOM, MOCKOJbKY BWMAEOKOHTEHT (hakTU4eckn npeactaenser cobon oc-
HOBHOM NPOAYKT Cy6bEKTOB TenenHaycTpum (puc. 2).

| VrpagieHre H3MeHeHHAMH (TIPOaKTHBHBIH MOAXO0) J
7 z i
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Puc. 2. dyHKUMOHanNbHasa CTPYKTypa CTpaTermm MapKeTuHra TesiekaHana

O6Lenpu3HaHo, YTO MaBHbIN CTPYKTYPHbIA CABUM B MAapKETUHIOBOW TEOPUK
N npakTuke XX CTONETMSI CBSI3aH C NMEpPEXooM OT MapKeTuHra caenok (trans-
action marketing) k MapkeTuHry oTHoweHui (relationship marketing). B
pe3ynbTaTe TaKoro KOHLEMTYaNbHOMO «CMELLEHUS» COAEPXKATENbHO «MapKETUHT
3BOJIIOLMOHMPOBAN OT TOBAPO-LIEHTPUYHOM TOYKWN 3pEHUS], KOrAa BHUMaHMe 6b110
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COCpeaoTOYEHO Ha MaTepMabHOM BbIMyCKe U ANCKPETHBIX TPAHCAKLMSIX, K YCITyro-
LIEHTPUYHOW, rAe B LEHTPE BHMMaHWS HaxoAsTCs HeMaTepuasibHble aKTUBbI,
npoueccbl 0bMeHa, a TakxXe B3aMMOOTHOLEHUS» [2, ¢. 78]. OTcioaa BO3HMKaeT
«AOMUHMPYIOLLAA JIOrMKa MapKeTUHra», 0bbeauHsilowas ToBapbl M YCIyrn B
€[IMHbIN 06BEKT NPOABMXKEHNS, MOCKO/bKY Ntobble obpallatolmecst Ha pbiHKE B
KauyecTBe TOBapOB BELLW HEABHO NPEeAOCTaB/SOT ONpeaeseHHbIe yCryru. B aToi
CBA3W TeneKkaHanam npeacTouMT AOCTAaTOYHO COXHOe nepedopMaTMpoBaHue U
nepexoa OT caMouAeHTU(MKaUUM B KayecTBe NPOM3BOANUTENS BUAEOKOHTEHTA
K OCO3HaHMIO CBOEN HOBOW pOSiv — MOCTaBLUMKA YHUKANbHbIX ayAMOBU3YyabHbIX
Meauaycnyr.
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In article conceptual problems of strategic management of marketing
of TV channel are considered. It is revealed trichotomy of strategic
management and its incorrectness is proved. The criticism of model of
a marketing-mix «4P» is presented and the author's concept which is
based on the theory of metaproduction function is proved. The func-
tional structure of a reference marketing strategy of TV channel is
developed.
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ing-mix, marketing strategy.

112

COBPEMEHHASA 3KOHOMMKA: NMPOBJIEMbI U PELLEHUA



